Work Location: Tokyo,Japan

Responsibilities:
1. Develop sales channel in Japan 
2. Maintain current Japanese partners and customers 
3. Reach the sales target in Japan with the support from other departments 
4. Improve brand reorganization 
5. Manage the Japanese team expenses 
6. Provide market intelligence to management team
Qualification:
1. Bachelor degree or above 
2. More than 2 years solar panels sales experience in Japan 
3. Has strong Leadership and team spirit 
4. Familiar with Japanese culture 
5. Has good command of Japanese; fluent Chinese or English is preferred
About Jinko:

JinkoSolar is a global leader in the solar PV industry with production operations in Jiangxi and Zhejiang Provinces in China and sales and marketing offices in Shanghai and Beijing, China; Munich, Germany; Bologna, Italy; Zug, Switzerland; San Francisco, the United States; Queensland, Australia; Ontario, Canada; Singapore; Tokyo, Japan; and Cape Town, South Africa.

JinkoSolar has built a vertically integrated solar product value chain, with an integrated annual capacity of approximately 2.0 GW each for silicon ingots, wafers, and solar PV cells, and approximately 2.1 GW for solar PV modules, as of September 30, 2013. JinkoSolar sells electricity in China and distributes its solar products to a diversified customer base in the global PV market, including Germany, Italy, Belgium, Spain, the United States, Eastern Europe, China, India, Japan, South Africa, and other countries and regions.

